
7

Base case: Impact of CLIENT’s 
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Compromisers (<0) versus 

Stakeholders in Conflict (>0)

-100

-80

-60

-40

-20

0

20

40

60

80

100

1 2 3 4 5 6 7

Bargaining Round

F
av

o
r 

C
o

m
p

ro
m

is
e 

(-
) 

 o
r 

 C
o

n
fl

ic
t 

(+
)

1 2 3 4 5 6




